CEKIIIS 4. IHHOBAIIMHI TEXHOJIOI'TI MAPKETHHI'Y,
MAPKETHHT THHOBAIII

MAPKETUHI'OBI MEXAHI3MU BITPOBA I KEHHSA
THHOBAIIII B OPTAHIYHOMY ATPOCEKTOPI B YMOBAX
THCTUTYIIMHAX OEMEXEHb
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Po3BUTOK OpraHiyHOTO arpocekTopy YKpaiHH BiIOYBa€ThCs B yMOBax
IHCTUTYIIHHUX OOMEXKEHb, 30KpeMa TPUBAJOro mepioxy koHsepcii (2-3
POKH), CKJIAaIHUX TpoUeAyp cepThdikallii Ta BHCOKOTO PiBHS PHHKOBOI
HEBHU3HAYCHOCTI, 10 CTPHUMYE BIIPOBAKEHHS iHHOBAITIH [2].

Boanouac monam 70 % opraHiuHOT TPOAYKIII peami3yeThCcsl Ha
30BHIITHIX pUHKAaX, IO CBIAYWTH MPO HEAOCTATHIM PO3BUTOK BHYTPIMIHIX
KaHaJiB 30yTy Ta MapKeTHHTOBO1 iH(QpacTpykTypH [2].

VY Takux yMOBax MapKeTHHT TpaHC(HOPMYEThCs 3 QYHKIIIT IPOCYBaHHS Y
KJIIOYOBMI  MEXaHi3M  BIOPOB3/DKEHHS  IHHOBAIiW,  3a0e3Nedyrodu
(¢hopMyBaHHS TIONMUTY, 3HWKEHHS PU3HKIB Ta ITiJBUIIEHHS EKOHOMIYHOI
JIOIUTFHOCTI IHHOBAIlIHHUX PillleHb.

Jo cydacHHX iIHHOBaI[ifHUX TEXHOJIOTiH MapKEeTHHTY HaJleKaTh UQPOBI
iHCTpYMeHTH, 30Kkpema direct-to-consumer mozerni, el1eKTpOHHA KOMEPIist Ta
dpoBi 1aTGopMH, M0 JO3BOJSIOTH CKOPOTHTH JIAHIIOTH TOCTAYaHHS,
MIJBUIIATA MapXUHAJIBHICTh 1 3a0€3MeYuTH MPO30PIiCTh B3aeMOJIi 3i
cnioxuBadeM [ 1]. BaxkiuBoro nepeayMoBol0 iX e()eKTUBHOCTI € IOBHOTA Ta
AKicTh JaHuX. @OOopMyBaHHS CHCTEM LU(PPOBOrO MOHITOPHHTY Ta
HAKONMYEHHS JIAHUX JIO3BOJISIE TEPEXOJUTH BiJl PEaKTHBHOTO [0
NPEMKTUBHOTO MapKETHHTY, 3a0e3Meuylour MPOTHO3YBaHHS MOIUTY Ta
i IBUILICHHS alallTUBHOCTI cTpaTeriid [3].

JouinbHuM € 1HCTUTYLiHHE 3aKpilUIeHHd TakWX MiIXOMAIB uepes3
CTUMYJIFOBAHHS Cy0’€KTIB rOCIIOIAPIOBAHHS 0 BIPOBAKEHHS 1IU(GPOBOTO
MOHITOPHHTY Ta OOMiHy aaHuMmu. HanmanHa mnogaTkoBuUX mpedepeHin
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YYacCHHMKaM, IHTETPOBAaHHM Y 3arajlbHOHALIOHANBHI CUCTEMHU 300py JaHHX,
CIIPUATUME TiABUIICHHIO €(hEeKTHBHOCTI MAPKETHHTOBIX MEXaHI3MiB.

OxkpeMuM  IHHOBaLiWHMM HampsIMOM € PO3BUTOK  OpTaHi4HOi
TiAPOTIOHIKK, fKa JJO3BOJISIE HIBEJIOBAaTH CE30HHICTH BUPOOHUIITBA Ta
MiABUIIATH KEPOBAHICTh AKOCTI mpoxykmii. BomHodac i BmpoBaKeHHS
YCKJIQAHIOETBCS ~ PETYSITOPHUMHU ~ OOMEKEHHSIMH, L0  3YMOBIIOE
HEOOXiAHICTh 3aCTOCYBAaHHSI MAPKETHHIOBUX CTpATeriii aganTtamii 70 pi3HUX
punkiB [2]. lomatkoBuM e(eKTHBHUM IHCTPYMEHTOM € KOOIEepaTHBHI
MapketunroBi mogeni (ICS, PGS), ski m03BOJSIOTh 3HU3UTH TPaH3AKITIHHI
BUTpaTH Ha cepTudikamio y 4—6 pasiB Ta GopMyBaTH JOKaIbHI «IaHIIOTH
noBipm» [1].

B ymoBax BimOymoBU perioHiB MapKeTWHTOBI iHHOBaIii HaOyBarOTh
3HAYEHHS 1HCTPYMEHTY TiJBUIICHHS 1HBECTHLIHHOI NpPUBaOIMBOCTI,
3a0e3MeyoYn 3HIDKEHHSI HEBU3HAYEHOCTI Ta MM ABUILIEHHS
nepea0avyBaHOCT] iIHHOBAIITHUX IPOEKTIB.

[lepcekTHBHUM HanpsMoM € (hOpMYBaHHs KJIACTEPU30BAaHUX MOAEIEH
32 THIIOM «OPraHIYHUX CUIBCBKUX TEPUTOPii», ampoOOBaHHX Y
MDKHApPOJHIA MpaKTHUIl, 10 MepeadadaroTh IHTErpalilo BUPOOHMIITBA,
nepepoOkn Ta 30yTy B MeXaxX JIOKATBHHX EKOCHUCTeM 13 €JUHUM
MapKETUHTOBUM ITO3UIIOHYBaHHSM [3].

3 ommsagy Ha 1e JOUUIbHMUM € (OpMyBaHHS IHTETPOBaHOTO
MapKETHHTOBO-IHCTUTYIIHHOTO MeXaHi3My 3a0e3NedeHHs] i1HHOBAIliHO-
IHBECTHIIIIHOI MisUTEHOCTI, IO MOETHYE IHUPPOBI MAPKETUHTOBI TEXHOJIOT 1,
cucTteMu 300py AaHUX Ta IHCTUTYIIHI CTUMYIIH.

CyTTeBy ponb BifirparoTb Mozeni nudpoBoi Bepudikamii HiHHOCTI,
30KpeMa TEeXHOJIOTii TpoCTeKyBaHOCTI (traceability), sKi J03BOJISAIOTH
TpaHC(HOPMYBATH MAPKETUHIOBY KOMYHIKAIIIO Y CHCTEMY JIOKa30BO1 JIOBipH
0 TIpOAYKTy. BojHOYac BHKOPHCTaHHS 1HCTPYMEHTIB MpPEIUKTHBHOL
anamituku (Al) 3abesneuye mepexim mo data-driven MapkeTHHTy, IO
JIO3BOJISIE ONITHMI3YBaTl BUKOPUCTAHHS PECypCiB, MiHIMI3yBaTH BTpPAaTH Ta
MiBUIIATH €()EKTUBHICTh IPUIHATTS yIPaBIiHCHKHUX pillieHb [3].

MapkeTHHT iHHOBaLild — 1€ IHCTPYMEHT 3a0e3MEeUYCHHs 1HBECTULIHHOT
NprBaOIMBOCTI Yepe3 3HIKEHHS! HEBU3HAUEHOCTI Ta yIpaBIliHHSI PUHKOBOIO
iH(popMali€ro.
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